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Talking About Dementia with Dr. David Hogan
Gain a better understanding of Alzheimer’s disease and related dementias. Dr. David Hogan will 
lead an informative presentation and answer some questions from the audience. As a local expert 
on dementia, Dr. Hogan is the Medical Director of the Cognitive Assessment Clinic and holds the 
Brenda Strafford Foundation Chair in Geriatric Medicine at the University of Calgary. The Alzheimer 
Society of Calgary will also share information on the programs and services available to help you. 

This is a fantastic opportunity for people looking to learn some excellent, introductory information 
about Alzheimer’s disease or related dementias, or who may be searching for additional support, 
resources, hope and inspiration. There is no cost to attend but registration is required.

Saturday, January 28th 10 a.m. – 12:00 p.m.
Delta Calgary South (135 Southland Drive SE)

Register today
Visit www.alzheimercalgary.ca
Call (403) 290-0110 
Email info@alzheimercalgary.ca

Learning Opportunities Ahead

Brought to you by 
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BANFF TRAIL COMMUNITY 
ASSOCIATION
2115 - 20 Avenue NW
Calgary, AB, T2M 1J1
Phone: 403.282.2234
contact@banff trailcommunity.ca
www.banff trailcommunity.ca

Delivered monthly to 2,100 households and businesses
for 9 years!

Editorial Submissions
howlereditor@banff trailcommunity.ca
All editorial submissions must be submitted by the 7th 
of the month for the following month’s publication.

Advertising Opportunities
403-263-3044   |   sales@great-news.ca
All advertisements must be submitted by the 1st of 
the month for the following month’s publication.
 
Published by Great News Publishing
Serving Calgary communities for 28 years
91 newsletters reaching over 415,000 households 
in Calgary and surrounding areas.
 
#34-4550 112 Ave SE
Calgary, AB
T2C 2K2

Check out our website:
www.great-news.ca

The opinions expressed within any published article, report or submission 
reflect those of the author and should not be considered to reflect those of 
Banff Trail  Community Association and Great News Publishing.
The information contained in this newsletter is believed to be accurate, but is 
not warranted to be so.
Banff Trail Community Association and Great News Publishing do not endorse 
any person or persons advertising in this newsletter. Publication of any 
advertisements should not be considered an endorsement of any goods or 
services.

IMPORTANT NUMBERS
ALL EMERGENCY CALLS 911

Alberta Adolescent Recovery Centre 403-253-5250

Alberta Health Care 403-310-0000

AHS Addictions Hotline 1-866-332-2322

ATCO Gas – 24 Hour Emergency 403-245-7222

Calgary HEALTH LINK 24/7 811

Calgary Police – Non Emergency 403-266-1234

Calgary Women’s Emergency Shelter 403-234-7233

Child Abuse Hotline 1-800-387-5437

Kids Help Line 1-800-668-6868

Child Safe Canada 403-202-5900

Distress/Crisis Line 403-266-4357

ENMAX – Power Trouble 403-514-6100

Poison Centre - Alberta 1-800-332-1414

HOSPITALS / URGENT CARE

Alberta Children’s Hospital 403-955-7211

Foothills Hospital 403-944-1110

Peter Lougheed Centre 403-943-4555

Rockyview General Hospital 403-943-3000

Sheldon M. Chumir Health Centre 403-955-6200

South Calgary Urgent Care Health Centre 403-943-9300

South Health Campus 403-956-1111

OTHER

Calgary Humane Society 403-205-4455

Calgary Parking Authority 403-537-7000

SeniorConnect 403-266-6200

Calgary Kerby Elder Abuse Line 403-705-3250

Alberta One-Call Corporation 1-800-242-3447

City of Calgary 311

Social Service Info & Referral 211

Community Mediation Calgary Society 403-269-2707

RNR Lockworks Ltd. 403-479-6161

Road Conditions – Calgary 
Weather Information 

511

Gamblers Anonymous 403-237-0654

PRESIDENT'S
MESSAGE
All of us at the Community Association are busy this 
Holiday season, socializing with our neighbours and 
families, and working hard to make improvements and 
plan events. But I do have a request for you: if you know 
someone who lives in the community who needs a little 
boost, or who does something interesting, or who likes 
to help, point him or her out to us. It’s people who make 
up a community, and we want to know those people.

Information of Note in the Community:

Great thanks of all of our amazing volunteers who 
helped out with the casino. Your contribution will be 
well-recognized, and you’ve helped fund your associa-
tion to build a stronger community. Of course, if you 
have any ideas of what that means for you, we’d love to 
hear them. Email me, or come to one of our meetings.

Our Board Game night held in November was a big hit. 
We had, at my guess, 30-50 people come, and I was hap-
py to meet many new folk. We’ll defi nitely do it again.

Our next winter event is our Winter / Skating party, 
Feb 25. It will be super fun, including skating, a fi re pit, 
games, hot chocolate, food, and more! We defi nitely 
need some help to pull it off , though. If you think you 
can help, email events@banff trailcommunity.ca, or 
come visit us at a meeting. 

There have been many garage break-ins in the neigh-
bourhood. Usually at night, and usually forced-entry, 
with tools and sporting goods being taken and driven 
off  in a vehicle. The police recommend you keep photos 
and serial numbers of all valuables, keep your garage 
locked, and report any suspicious activity in the alleys.

We’re planning on joining forces with our fi ne neigh-
bours, Capital Hill Community Association to help us 
communicate better with our local residents. Our con-
tent will be submitted to their electronic newsletter 
(sign up at www.capitolhillcommunity.ca), and we’ll be 
including their news in our paper newsletter. Any and all 
feedback is welcome, at howlereditor@banff trailcom-
munity.ca.

The � nal draft for Crowchild Trail improvements 
have been put online by the City. (Google “Crowchild 

trail study fi nal recommendations”). They will be pre-
sented to city council in early 2017. Near term changes 
recommended are:

No left turn from Northbound Crowchild onto 24th 
Ave during rush hours. To be completed late next year.

No left turns o�  of Crowchild in the section between 
23rd Ave and 24th Ave (the strip along Motel Village). To 
be completed late next year.

Construct a ramp from Westbound 16th Ave to N orth-
bound Crowchild. Funding not confi rmed. 2017-2020 
time frame.

The Medium-term plan includes an overpass for 24th 
Ave over Crowchild. 

The best way to impact these plans is to comment di-
rectly to the City, but if you’d like to discuss it with us at 
the Community Association, we’d love to hear from you. 

The City will be looking at the parking situation 
around our two C-Train stations (Banff  Trail and Uni-
versity). The initial discussion involves creating a new 
restricted parking zone in the immediate vicinity of the 
stations. Email us if you have any feedback.

Banff  Trail has been selected by the Ward 7 offi  ce this 
year for the “This is My Neighbourhood” program. We 
get more engagement and attention from the full set 
of City of Calgary departments, with the goal of mak-
ing our community a better place. Check out engage.
calgary.ca/TIMN, and please send us any ideas you may 
have!

Every one of these fantastic items happens thanks to 
the help of interested members of the community. If 
you have anything you’d like to see in our community, 
don’t hesitate to get involved. Come to any meeting the 
fi rst Wednesday of the month, 7-9pm at the hall, or just 
send me an email at president@banff trailcommunity.
ca. You’ll be welcomed into a pretty awesome group 
of neighbours who are here to make Banff  Trail a great 
place to be. Banana pineapple coconut mango.

Barry Clement, 
BTCA President
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HOWLER SUBMISSIONS
Do you have an interesting story you think 
should be in The Howler? Know of someone 
living in Banff  Trail how deserves to be featured 
in our newsletter? How about photographs 
of our community? If you do please contact 
howlereditor@banff trailcommunity.ca.

Banff Trail Community Association

BOARD MEETINGS
are on the fi rst Wednesday of every 

month from 7:00pm-9:00 pm

Next meeting is January 11, 7-9pm 
(date changed because of Casino)

See you there!

Have questions about 
Hall rentals or availability? 

Contact our Hall Manager Eileen Arthur at 
403-282-2234 or e-mail her at: hallmanager@

banff trailcommunity.ca.

Offi  ce hours are Tuesday and Thursday 
6:30 to 8:00 p.m.

Check out our Website: 
www.banff trailcommunity.ca

Like us on Facebook: www.facebook.com/
Banff TrailCommunity

Follow us on Twitter: 
twitter.com/Banff TrailYYC

STAY CONNECTED WITH BANFF TRAIL:

MEMBERSHIPS
Community memberships are available at 

$10 for single, $15 for family and 
household, and $25 for businesses Membership year is 

March 1 to February28
Pay by PayPal online at www.banff trailcommunity.ca

Banff Trail Community 
Association

2115 – 20 Avenue NW • T2M 1J1• 403 282-2234

DIRECTORS

VOLUNTEERS

DIRECTORS AT LARGE

OFFICERS
President
Barry Clement president@ban� trailcommunity.ca 
Vice-President   
Bea Kozlowski  vicepresident@ban� trailcommunity.ca 
Treasurer  
Nadine Weller treasurer@ban� trailcommunity.ca
Secretary  
Gianna Cassell  secretary@ban� trailcommunity.ca

Hall Maintenance 403 246-2232
Alfred Wright  
Planning & Development  
Kathryn Davies development@ban� trailcommunity.ca
Communications Committee 403-809-5036
John Bannerman  communications@ban� trailcommunity.ca
Programs &  Special Events 
Wanda Rose
Beatrice Kozlowski
Hall Manager  403 282-2234
Eileen Arthur hallmanager@ban� trailcommunity.ca

Memberships 403 454-7369
Natasha Freedman memberships@ban� trailcommunity.ca
Soccer Coordinator 
Kerstin Plaxton  soccer@ban� trailcommunity.ca 
Howler Editor   howlereditor@ban�  trailcommunity.ca

Llyal Grummett  403-284-3622
Chris Van Egmond  403-289-0216

YOUR COMMUNITY/CITY EVENTS

AT A GLANCE...
Feb. 8 This Is That Live at Jack Singer Concert Hall
Hot on the heels of a new season of radio and a string of viral 
videos Pat Kelly and Peter Oldring are hitting the road with 
a new version of their popular live show - This Is That LIVE! If 
you have ever been curious how just two guys provide all the 
voices for this completely improvised radio comedy, well this 
is the show for you. Tickets and info www.artscommons.ca

Feb. 11, 25 D&D Meet-up at The Sentry Box, Upper 
Mezzanine, 10 am – 5:30 pm
Whether you’re a seasoned player or just curious about this 
type of role playing game, this D&D meet-up could be for 
you. Join this group who are dedicated players and welcome 
everyone, and with multiple ongoing campaigns new 
dungeon masters are encouraged to step up as well. More 
info http://dnd.meetup.com/157/about/ 

Feb. 14 – 25 Skylight at Theatre Calgary
On a crisp London evening, two former lovers from vastly 
diff erent worlds fi nd themselves locked in a dangerous battle 
of opposing ideologies and mutual desire. At times deeply 
personal, at times shockingly confrontational, this is one of the 
greatest intimate plays ever written. Watch, up close, as the 
embers of a broken relationship spark, ignite, and illuminate 
exciting possibilities. Tickets and info www.theatrecalgary.com

Feb. 24, 25 Winefest at Stampede Park BMO Centre
2016 Winefest Calgary was a delicious success! Attendees 
were aff orded the opportunity to sample hundreds of 
red, white, port, sparkling, fruit and dessert wines from 
15 diff erent countries! To complement the delicious sips a 
selection of palate pleasing hors d’oeuvres will be served, 
along with a variety of tantalizing bites available from local 
businesses! Tickets and info www.celebratewinefest.com

Feb. 25 Coldest Night of the Year Walk Fundraiser at 
various Canadian cities
Walk with us on the Coldest Night of the Year, a super-fun, 
family-friendly fundraiser that raises money for the hungry, 
homeless, and hurting across Canada. Coldest Night of 
the Year 2017 offi  cially launches on December 1, 2016, but 
you can register now! You’ll see more and more features 
magically appear on the site as we get closer to launch. More 
info and registration www.canada.cnoy.org
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FEB. 9  12
CALGARY BOAT AND 
SPORTSMEN’S SHOW AT 
STAMPEDE PARK BMO CENTRE
The Calgary Boat and Outdoors Show is Southern 
Alberta’s Biggest and Best Boat and Outdoors Show! 
More info www.calgaryboatandsportshow.ca

UNTIL APRIL 30 SHOWCASE: 
TOM COCHRANE AT NATIONAL 
MUSIC CENTRE
See important artifacts in Cochrane’s acclaimed 
career, including the 1963 Gretsch guitar, used by 
Cochrane in the music video for 1988 single “Big 
League”. More info www.studiobell.ca

FEB. 25  26 
2017 ISU WORLD SPRINT SPEED 
SKATING CHAMPIONSHIPS AT 
OLYMPIC OVAL
The Organizing Committee Calgary will be 
hosting the 2017 ISU World Sprint Speed Skating 
Championships at the Olympic Oval from Feb. 
25-26. More info www.speedskating.ca
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Remember, www.Banff TrailCommunity.ca is the place 
to look for short-notice events and more Community 
info. Check out our event calendar and interactive com-
munity map! We are also on Facebook now too: www.
facebook.com/Banff TrailCommunity.

Tai Chi Classes – Wednesday nights 7-8 p.m.
Wednesday nights from 7-8 at the hall. A great way 
to relax and meet people. Feel free to just show up – 
wear clothes you can move in! $50 only for community 
members for 10 sessions.

Karate and Kobudo – Tuesday and Thursday nights 
7-8 pm
Classes available for all ages. More information can be 
found at: www.shinshikan.com 

Yoga Classes & Workshops
A great way to enjoy the benefi ts of yoga and have fun 
too! 
Improve strength, coordination, posture and balance; 
increase your energy level and fl exibility; enjoy greater 
vitality.
The All Levels class takes place on Thursdays from 7 - 8 
p.m., and the Gentle Yoga class is held on Tuesdays from 
10 - 11 a.m. For more information or to register, please 
contact Margau at 403-585-0043 or email yogamarg@
telus.net. Ask about our monthly yoga workshops too!

Wednesday Afternoon Crib Club
Every Wednesday from 12:30 – 3 p.m.
New Players Welcome! Join a lively group of seniors 

enjoying 9 - 12 tables of crib each week. Two crib 
tournaments each year and several Pot Luck Luncheons 
each year.
Feel free to drop by and join in the fun. 
Check out the website or the Facebook page for more 
up-to-date information.

Registered Women’s only Bootcamp Training Class
Mondays and Wednesdays at 5:30-6:30 and Saturday 
mornings at 9:30-10:30.

READY for a CHANGE? BBT Bootcamp Academy 
Training Camps for Women. BBT Bootcamp is the 
ultimate workout for every fi tness level that will keep 
you challenged, energized, and excited for the next 
class. Our training program will nudge you one step at 
a time toward creating a stronger, fi tter, leaner, more 
balanced body with a dash of fun thrown into each 
class! 

“Zumba® at BTCA!  Your � rst trial class is FREE!  
Drop-ins are welcome!  No experience necessary.  All fi t-
ness levels welcome.  Come ready to dance, get fi t and 
have FUN! Join ANDREA Mondays 7:30-8:30 PM Web-
site: www.andreadawe.zumba.com, Email: andreadawe.
zumba@gmail.com Join NATALIE Wednesdays 5:45-6:45 
PM Website: http://nataliebrennan.zumba.com Email: 
nataliebrennan90@gmail.com” 

New Preschool Sports Program! Check out Winter 
programs at Banff  Trail Community Association or visit 
us at www.sportball.ca.
Session #1 Wednesday Jan 18 - Feb 15 10:30 - 11:30 am
Session #2 Wednesday Feb 22 - Mar 22 10:30 - 11:30 am

READY for a CHANGE? BBT Bootcamp Academy Train-
ing Camps for Women. BBT Bootcamp is the ultimate 
workout for every fi tness level that will keep you chal-
lenged, energized, and excited for the next class. Our 
training program will nudge you one step at a time to-
ward creating a stronger, fi tter, leaner, more balanced 
body with a dash of fun thrown into each class! 
If you are ready to transform your life, come train with 
us. DROP INs WELCOME - - 9:15- 10:15 am on Saturdays 
- please email me: tlsh1818@gmail.com

IT’S HAPPENING
IN BANFF TRAIL

• African • Tap • Indojazz • Lyrical •Modern
• Ballet • Hiphop • Breakdance • Jazz
• Drumming •Musical Theatre • Boys Only
• Highland • Bellydance • Flamenco
• Latin & Ballroom • Zumba • Aerial Fusion
• Gyrokinesis • Triple T • Body Balance
• and more!

Adults • Teens • Kids 3+
SERIOUS FUN

2020, 12th Avenue NW 403-282-0555

www.freehousedance.com

Now that the holidays are over it’s time to get back into 
normal routines, and it’s also a good time to refocus on 
your connection with your partner. Since 1973 Dr. John 
Gottman has been studying what he calls the “Masters 
and Disasters” of relationships and came up with some 
very interesting fi ndings. From these studies he has 
been able to predict with 90% accuracy which relation-
ships will last, and which will fail. Dr. Gottman suggests 
the following tips that the Masters of relationships do to 
keep your relationship strong:
1. Seek help early. The average couple waits six years 

before seeking help for relationship problems. Keep 
in mind, half of all relationships that end do so in the 
fi rst seven years.

2. Edit yourself. Couples who avoid saying every angry 
thought when discussing touchy topics are consis-
tently the happiest.

3. Soften your "start up." A partner can sometimes es-
calate an argument from the get-go by making a criti-
cal or contemptuous remark in a confrontational tone. 
Try a softer approach that will invite conversation.

4. Accept in� uence. A marriage succeeds to the extent 
that the husband can accept infl uence from his wife. 
A husband's ability to be persuaded by his wife (rath-
er than vice-versa) is so crucial because as research 
shows, women are already well practiced at accept-
ing infl uence from men, and a true partnership only 
occurs when a husband is able to do so as well.

5. Have high standards. Happy couples have high 
standards for each other. The lower the level of toler-
ance for bad behavior in the beginning of a relation-
ship (which sets the tone), the happier the couple is 
down the road.

6. Learn to repair and exit the argument. Happy couples 
know how to exit an argument, and how to repair the 
situation before an argument gets completely out of 
control. Successful repair attempts include changing the 
topic to something completely unrelated, using humor, 
or stroking your partner with a caring remark ("I under-
stand that this is hard for you") to name a few. If an argu-
ment gets too heated, take a 20-minute break and agree 
to approach the topic again when you are both calm.

7. Focus on the bright side. In a happy relationship 
couples make at least fi ve times as many positive 
statements to each other, about each other, and 
about their relationship, as opposed to negative 
ones. A good relationship must have a rich climate 
of positivity and a focus on making deposits to the 
“emotional bank account”.

If you are in a relationship where there is a climate of nega-
tivity or you are not feeling as close to your partner as you’d 
like, don’t avoid the signs. Seek help early if you need to, and 
start to build up the positivity that may currently be missing. 
The key is having a healthy “emotional bank account” in your 
relationship, and these seven tips can give you a head start.

Relationship Tips 101

by Dr. Tanja Haley, R.Psych., 
Certifi ed Gottman Couples Therapist 

Relationship Tips 101Relationship Tips 101Relationship Tips 101Relationship Tips 101Relationship Tips 101Relationship Tips 101Relationship Tips 101Relationship Tips 101



10 January 2017  I   Ca l l  403-263-3044 fo r  adver t i s ing  oppor tun i t ies   B A N F F  T R A I L   I   January 2017      11

Call For Articles
If you would like to write a piece for the Banff  
Trail Howler, please email your submissions to 
howlereditor@banff trailcommunity.ca. We’d love 
to hear about your local interests! We are also 
accepting photographs for cover art.

New to Banff Trail
If you have been walking around Banff  Trail lately, you 
will have noticed that in addition to all of the new 
housing, we also have new businesses taking root! Con-
venience stores, a nail salon, and a take-out pizza joint 
are just a few of the places opening their doors and 
sharing space with the businesses we already know. Be-
cause of the age of our community, we still see small 
commercial strips among the blocks of houses, particu-
larly near the schools and community hall. Visit our new 
and pre-existing business neighbours and keep it local! 

BTCA Membership Form
Name: ________________________________________    Spouse: _______________________________________
Address: _____________________________________________________________________________________ 
Postal Code: _____________________          Phone: ___________________________          Fax: _________________
Email: _______________________________________
Children under age 18: __________________________________________________________________________
______________________________________________________________________

 I am interested in volunteering with the community association:
 •  Newsletter   •  Social Functions  •  Sports   •  Fund-raising          •  Maintenance
 •   Other (please specify): _______________________________________________________________________

 The rates for Banff  Trail Community Association membership are:
•   Single   $10   •  Family & Household   $15   •   Business  $25

Please mail your application form to
BTCA 2115 20 Avenue NW T2M 1J1

Make cheques payable to the Ban�  Trail Community Association
Phone 403 454-7369 for more information

IN & AROUND
CALGARY

Free ESL Classes
Develop essential vocabulary, pronunciation and con-
versation skills with native English-speaking volunteers. 
Weekly 1.5 hour classes on Wednesday mornings, Thurs-
day evenings and Sunday evenings. Adults +18, school-
aged children if accompanied by adult. Register at 
calgaryesl.ca.

The Boreal Chickadee is a typical member of the chicka-
dee family: noisy, active and highly social. Although 
considered ‘large’ by chickadee standards, the Boreal 
Chickadee is a very small bird (weighing in at .2 - .4 oz 
or 7-12 g, 4.7-5.5” or 12-14 cm long). It has a dull brown 
cap, rufous (rich brown) sides and fl anks and whitish 
cheeks, wears a black bib and has a tiny dark bill and 
short dark tail. All members of the Boreal Chickadee 
family share the same brown toned colouring. The Bo-
real Chickadee has the same fl ight pattern as its other 
chickadee relatives: it makes short fl ights from place to 
place on rapidly beating wings, alternating a few quick 
shallow strokes then pulling its wings to its sides to 
glide briefl y before beating them again. 

Fun Facts:
•	This little bird is a year round resident in boreal forests 

in its range, which goes all the way up to the Arctic 
Circle, all across Canada. 
•	In Alberta, the Boreal Chickadee can be seen in the 

mountains, foothills, northern parklands and boreal 
forests. It is the most common chickadee found in the 
extreme northeast and northwest of the province. The 
Black-capped Chickadee is more commonly found in 
Calgary.
•	Its habitat is coniferous forests, but it can also be 

found in mixed woods forests, where it can be seen 
foraging for seeds, insects and their pupae and larvae, 
in the foliage of coniferous and deciduous trees, even 
hanging upside down to access a food source!
•	Pairs remain together and they nest in holes in trees 

or stubs, such as in a natural cavity or old woodpecker 
holes.
•	The Boreal Chickadee has several survival strategies for 

living in a cold climate:
•	it hides food in the fall;

•	it has denser feathers than most other birds and 
puts on heavier plumage in the fall, creating a com-
fortable ‘parka’ for itself; and
•	in cold weather, it can lower its body temp at night 

from 42C to 29C (108F to 85F) which conserves 
stores of insulating fat.

The Boreal Chickadee often fl ocks with other bird spe-
cies in the winter and will visit backyard feeders, where 
they can be seen squabbling amongst themselves over 
access to the feeder. They are attracted by suet, raw 
sunfl ower seeds and shelled  peanuts.

If you fi nd an injured or orphaned Boreal Chickadee or 
other wild bird or animal, please contact the Calgary 
Wildlife Rehabilitation Society at 403-239-2488 for 
tips, instructions and advice, or look at the website at 
www.calgarywilodlife.org for more information.

The Boreal 
Chickadee 
by JG Turner

The Boreal 

by JG Turner

The Banff Trail Community Runners
The Banff  Trail Community Runners is an informal fi t-
ness group for women. Members pitch runs (or other 
workouts — hikes, skiing, snowshoeing. etc.) to meet up 
with like-minded neighbours. Contact Carolyn Fisher at 
carolynf@telus.net to have your name added to the 
Banff  Trail Community Runner email group. See you on 
the running paths!

For Women
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Calgary Confederation
Len Webber, MP
2020 10 St NW, T2M3M2
403-220-0888
len.webber@parl.gc.ca

Make Sure You’re Heard

As your Member of Parliament for Calgary Confedera-
tion, it is my job to represent you in Ottawa.

To eff ectively represent you I use a variety of methods 
to gauge your input on a number of issues.

I read your letters, your emails and canvass homes in 
the riding by going door-to-door.

These interactions allow me to know what issues you 
feel are the most important, how you want to be rep-
resented and get critical feedback on issues of the day.

Another way I get input from all residents is to send 
mailings to your home. I use these mailings as a way 
to inform you of critical information as well as getting 
your feedback on issues before Parliament.

For example, while I supported making our national 
anthem gender-neutral, the response I receive via my 
community mailings was clear. When asked, 82% of 
constituents favoured keeping the existing lyrics for 
our national anthem. As a result, I voted in favour of 
keeping the existing wording as it is my job to repre-
sent you.

If you don’t respond to my mailings, you may not be 
represented on issues before Parliament in the way 

you want to be. I can’t encourage you enough to par-
ticipate in these surveys to ensure you are heard.

Recent issues I have focused on in my mailings are un-
employment, electoral reform, organ donation, seniors, 
carbon taxes and voting rules.

Each month, thousands of constituents are kept regu-
larly informed through my timely email newsletter.

While thousands receive this free email, there contin-
ues to be thousands who do not because I don’t have 
your email address. Please go to my website at www.
lenwebber.ca to sign up. If you decide later that you 
wish to unsubscribe from my newsletter, I can remove 
your email at any time. In the meantime, you may be 
quite surprised at the useful and interesting information 
I pass along.

Included in that email newsletter is a poll that has 
proven to be one of the most popular features. Again, I 
would like to have your opinions on these issues.

A healthy democracy requires a good dialogue bet-
ween citizens and their elected representatives. Those 
who do not participate in their democracy are destined 
to be represented by those that do. Please consider 
getting more involved and ensure you are heard.

News from the 
Friends of 
Nose Hill
by Anne Burke

For the Nose Hill Trail and Pathway plan (2004) there was 
a commitment of $4.5 million from the Enmax Legacy 
Parks Program of the total $6.6 million. From 2007-2012, 
this was for ongoing trail repairs, renewing degraded 
land, restoring damaged habitat, adding interpretive 
and orientation signs. Trail work was expected to con-
tinue for several more years. The paved pathways were 
intended to manage use and help protect the prairie 
grasslands (plants and wildlife). 

There was a recent urgent item of business for City 
Council from a Community Services Committee report 
which was received for information. An update on City 
Parks Projects contains more information about capital 
funding for Nose Hill Park.

Council created the ENMAX Legacy Parks Program in 
2003. The purpose was to develop new regional parks 
and improve existing ones, local community parks, and 
open spaces. A steering committee is responsible for 
managing the funds, including an investment plan for 
infrastructure, in some cases. City Council invested over 
$135 million through this program. In addition, Council 
approved $75 million for more projects to 2017.

Due to the economy, part of the 2016 ENMAX dividend 
is no longer available. So, there are shortfalls in funding 
for future priority projects. Some projects are already in 
progress and others are on hold, although design work 
was already done. 

There is no shortfall for Nose Hill, because the Legacy-
funded portion is complete and the construction in 
north and south zones is underway and ongoing. The 
total amount was $4.4 million from phases 1 and 2; the 
non-Legacy budget was $1 million and total project 
budget is $5.5 million. The total actual cost to date is 
$4.6 million, in addition to about $54 thousand for ex-
isting purchase orders not yet invoiced. The remaining 
allocations are $800 thousand. 

An action plan for Calgary will enhance the urban forest 
and landscape, protect the environment by encourag-
ing public awareness, and ensure that we have access to 
nature. In general, parks support biodiversity: a variety 
in the number and types of plants and animals in a par-
ticular area, such as Nose Hill, or in the world. Our parks 
network and open spaces off er recreational opportuni-
ties and help to off set carbon in urban spaces.

� e Co� ee � lter was invented in 1908 
by a German homemaker, Melitta Benz, 
when she lined a tin cup with blotter 
paper to � lter the co� ee grinds
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I’m selling my home, and the potential buyers 
also want to use my real estate professional to 
represent them. Is that allowed?

To submit a question, email askcharles@reca.ca.

Yes, that’s allowed. The situation you’re referring to is 
called transaction brokerage. Transaction brokerage 
is a service option when your real estate professional 
represents a buyer client interested in purchasing the 
property in which you are the seller client. The reverse 
is also true – transaction brokerage is a service option 
when you’re interested in buying a property and the 
property’s seller is also represented by your real estate 
professional.

When a real estate professional works on behalf of only 
one client in a transaction – the buyer or the seller - they 
have legal responsibilities, which include:
•	undivided loyalty to their client
•	acting in their client’s best interest at all times
•	the duty to avoid conflicts of interest
•	the duty to disclose conflicts of interest when they ar-

rive.
Transaction brokerage changes the services your real 
estate professional is able to provide to you and to the 
other party in the transaction. A real estate professional 
who is working with both the buyer and the seller in a 
transaction cannot fulfill all of their legal responsibilities 
because there is a conflict between the best interests 
of the buyer and those of the seller. The buyer wants to 
pay as little as possible for the property, while the sell-
er wants to sell their property for the highest possible 
price. It is impossible for a real estate professional to ad-
vocate for and represent the best interests of a buyer 
client AND seller client in the same transaction.

This is when and why transaction brokerage becomes 
an option. In transaction brokerage, the real estate pro-
fessional will provide facilitation services to you and the 
other party. These services include:
•	helping	the	buyer	and	seller	negotiate	an	agreement
•	giving	the	buyer	and	seller	property	statistics	and	in-

formation, including comparative information from 
listing services and local databases
•	providing	and	preparing	agreements	of	purchase	and	

sale, and other relevant documents according to the 
buyer and seller’s instructions

A transaction facilitator has to treat both parties in an 
even-handed, objective, and impartial manner. They 
must remain neutral, not advocate for either you or the 
buyer, and they cannot provide confidential advice. 

Before a real estate professional proceeds with transac-
tion brokerage, both the buyer and the seller need to 
provide their informed consent by signing an Agreement 
to Represent both Buyer and Seller. Informed consent 
means each client understands the facts, implications, 
and future consequences of providing their consent. 
You do not have to consent to transaction brokerage. If 
you don’t consent to it, or the other party doesn’t, there 
are other options available to you such as seeking repre-
sentation from a different real estate professional. 

“Ask Charles” is a monthly question and answer column by 
Charles Stevenson, Director of Professional Standards with 
the Real Estate Council of Alberta (RECA), www.reca.ca. 
RECA is the independent, non-government agency respon-
sible for the regulation of Alberta’s real estate industry. We 
license, govern, and set the standards of practice for all real 
estate, mortgage brokerage, and real estate appraisal pro-
fessionals in Alberta. 

Ask Charles

REAL ESTATE COUNCIL OF ALBERTA
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MLA  Calgary-Varsity
Stephanie Mclean
#101, 5403 Crowchild Trail NW 
Calgary, AB, Canada T3B 4Z1 
Phone: (403) 216-5436 • Fax: (403) 216-5438 
calgary.varsity@assembly.ab.ca

Friends,

December was, of course, incredibly busy for us all. Or-
ganizing holiday plans with friends & family, making 
travel arrangements, and hoping the weather cooper-
ates! December, wrapped up a productive 2016 legisla-
tive session in Edmonton. I had the honour of present-
ing the Vital Statistics and Life Events Modernization 
Act. The Act is transformative legislation that responds 
to Albertans’ expectations for modern service delivery 
and an inclusive, compassionate approach to major 
life events, such as births, marriages, legal changes of 
name, and deaths.

As of January 1, 2017 we have banned a variety of door 
to door energy sales. You will no longer receive solici-
tation of energy products or services including furnace 
sales at your door. The misleading practices often em-
ployed in door to door sales in this area took advantage 
of many seniors, employed high pressure tactics, and is 
something I am proud we took strong action on! 

In Calgary-Varsity I attended numerous community 
and holiday events throughout the month. I enjoyed 
the music and hot chocolate at the Triwood Christmas 
Market. I attended the Triwood community Christmas 
party and celebrated the season with friends and neigh-
bours. Banff Trail community association hosted its an-
nual Christmas party in December, giving many of us 
the opportunity to gather in warmth and community. 
I also visited many of Varsity’s seniors throughout the 
constituency to deliver holiday cheer and greetings. To 
top off our full month, our office went to the Mustard 
Seed to help pack hampers full of gifts and necessities 
for Calgarians in need. 

In January we look forward to the new year of 2017, and 
perhaps a little rest from all the holiday fun. 

Throughout the winter my office will be attending Com-
munity Association meetings, AGMs, and Community 

programs throughout Calgary-Varsity to ensure I’m al-
ways informed about how best to represent local issues 
at the provincial level. We will also be at the Brentwood 
play group on Wednesday mornings from 9:30-11am. 
We hope to see you there! 

Our office serves all the people of Varsity, Dalhousie, 
Brentwood, Banff Trail, University Heights, Montgomery, 
and Charleswood. Our team is available to talk to con-
stituents about provincial government departments, 
programs, scrolls, and services. Please visit us in our of-
fice, and let us know how we can help you, or to find out 
where we might be out-and-about in the community!
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BUSINESS 
CLASSIFIEDS

For business classi� ed ad rates call Great News Publishing 
at  403-263-3044 or sales@great-news.ca

No. New Properties No. Properties Sold

November 2016 7 8

October 2016 5 4

September 2016 11 8

August 2016 4 6

July 2016 6 11

June 2016 11 6

May 2016 8 4

April 2016 8 3

March 2016 11 5

February 2016 5 4

January 2016 2 3

December 2015 6 2

Banff Trail Real Estate Update
Last 12 Months Banff Trail
MLS Real Estate Sale Price Update

Last 12 Months Banff Trail
MLS Real Estate Number of Listings Update

Average Asking Price Average Sold Price

November 2016 $627,400 $615,000

October 2016 $627,000 $607,290

September 2016 $658,950 $652,500

August 2016 $799,900 $774,250

July 2016 $635,000 $639,988

June 2016 $653,950 $643,367

May 2016 $659,700 $629,750

April 2016 $559,900 $548,000

March 2016 $625,000 $590,000

February 2016 $674,950 $662,500

January 2016 $549,900 $538,500

December 2015 $629,394 $611,000

To view more detailed information that comprise the above MLS 
averages please visit ban� _trail.great-news.ca

RIGHTWAY PLUMBING AND HEATING: Has been 
happily serving the Banff  Trail area with quality work 
happy clients and fair pricing; with second generation 
experience, there is no job we can’t handle. Furnaces, 
softeners, garburators, appliances, humidifi ers, faucets, 
water heaters,  bathroom renos and gas lines also! In-
stalled with great warranties. Call 403-968-6630.

BMP MECHANICAL LTD: is a professional mechanical 
company off ering plumbing, heating, air conditioning 
and drain cleaning services for Calgary and area hom-
eowners. Our services include: repairs and installation 
of new furnaces; hot water tanks and air conditioning 
systems; regular maintenance and emergency drain 
cleaning - including drain video inspections. Contact us 
at 403-816-4409 or service@bmpmechanical.com.

HOME BUSINESS OPPORTUNITY: Clinicair is the lead-
ing provider of Indoor Air Quality and Medical Grade 
Duct Cleaning services in Canada. We are looking for 
a dealer in Calgary to represent our growing company. 
We off er a royalty free business. Clinicair supplies you 
with the latest technology, and training. Call Craig: 
1-416-277-6067.

NEIGHBOURHOOD CONFLICT? Community Media-
tion Calgary Society (CMCS) is a no cost mediation and 
confl ict coaching service that can help you resolve 
problems and restore peace! We help neighbours be 
neighbours again! www.communitymediation.ca, 403-
269-2707.
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Aff ordable Housing Part Two - Why, Where, and How
In your October 2016 newsletter, I wrote about how in-
creasing the aff ordable housing supply is one of Coun-
cil’s priorities. In Part Two, I will share information on 
why, how, and where the City builds aff ordable housing. 

Council unanimously passed the new Aff ordable Hous-
ing Strategy last year and is working to fi nd homes for 
over 3000 families on the Calgary Housing Company 
waitlist. The recently released 2016 Citizen Satisfaction 
Survey confi rmed that Calgarians want increased in-
vestment in aff ordable housing: 95% of Ward 7 residents 
said aff ordable housing is very or somewhat important.

A key principle in Calgary’s Municipal Development 
Plan is to provide a mix of housing types and prices in 
all communities, including aff ordable housing. The City 
has learned from experience that building aff ordable 
housing that blends into neighbourhoods works best 
for new residents and for communities. Happily, the 
days of “social housing ghettos” are behind us. 

Alongside the goal of providing safe and aff ordable 
housing for Calgarians, the City focuses on designing 
buildings that fi t in with communities. Building qual-
ity aff ordable homes makes these developments in-
distinguishable from market-priced housing and helps 
low-income Calgarians integrate quickly into their new 
neighbourhoods. Many residents are surprised to learn 
that from Dalhousie to Mount Pleasant to Hillhurst, al-
most every community in Ward 7 has welcomed aff ord-
able housing developments. 

The City develops aff ordable housing units that are built 
to last over 65 years. Using slightly more expensive ma-
terials at the outset reduces long-term maintenance and 
utility costs. The City seeks LEED Certifi cation and focus-
es on the Building Durability, Energy-Effi  ciency, and Ten-
ant Health sections. These features minimize monthly 
operating costs, allow for maintenance dollars to be set 
aside in reserve, and ensure Calgarians see maximum 
value from our investment in aff ordable housing. 

Over the last three years the City has also reduced the 
cost of aff ordable housing from $330,000 per unit to 
about $250,000 per unit – and in many cases much low-
er. Most of the funding comes from the Provincial and 
Federal governments, with a recent commitment from 
Ottawa for $2.3 billion nation-wide.

Ultimately, the City builds quality, durable, and cost-
eff ective homes that provide much-needed housing 
for low-income Calgarians. Our model ensures those 
homes integrate well into all neighbourhoods and de-
liver value to all Calgarians.

To sign up for updates on key community and Ward 7 
issues, please visit www.DruhFarrell.ca. To contact my 
offi  ce, please email Ward07@Calgary.ca.

Councillor, Ward 7
Druh Farrell 
ward07@calgary.ca  • www.druhfarrell.ca
Twitter: @DruhFarrell • Facebook: Druh Farrell

There is  no single cat 

called the panther. 

The name is 

commonly applied to 

the leopard, but it is 

also used to refer to 

the puma and the 

jaguar. A black 

panther is really a 

black leopard. 

ANIMAL TRIVIA
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Banff Trail

Name Age Contact Course

Abby 12 403-819-0141 Yes

Abby 13 587-830-6330 Yes

Abigail 13 403-554-4577 Yes

Ava 14 403-279-2083 Yes

Dario 19 403-681-7109 Yes

Eliana 31 587-437-1107 No

Jessica 19 780-695-9304 Yes

Maria 14 403-467-2760 Yes

Rowena 42 587-894-0713 Yes

Samantha 22 204-781-7743 Yes

Sophie 17 403-650-8461 No

Todd 45 403-585-8463 Yes

Calling All PARENTS
Visit mybabysitter.ca and 
fi nd available babysitters in 
and around your community.

Calling All BABYSITTERS
Enroll free at mybabysitter.ca and 
choose the Calgary communities 
you would like to babysit in.

Disclaimer: We recommend for your own peace of mind that references be checked 
when choosing your babysitter. This babysitter list is provided as a service to the 
community and is governed by the terms & conditions outlined at mybabysitter.ca.

• African • Tap • Indojazz • Lyrical •Modern
• Ballet • Hiphop • Breakdance • Jazz
• Drumming •Musical Theatre • Boys Only
• Highland • Bellydance • Flamenco
• Latin & Ballroom • Zumba • Aerial Fusion
• Gyrokinesis • Triple T • Body Balance
• and more!

Adults • Teens • Kids 3+
SERIOUS FUN

2020, 12th Avenue NW 403-282-0555

www.freehousedance.com

Drs. Grant & Craig Sabey
Family Dentistry

  Laser dentistry
  Nitrous oxide
  New patients welcome

(403) 289-6473     (403) 284-9390
102, 1926 - 20th Avenue NW

Visit our Website
www.sabeydental.com
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The Heart of Christian Science is Love.  In Christian Science, this                                                                        
is more than worship; it's about the practicality of learning to                                                                              

love God supremely and to love others as ourselves.” 

 

                                                                                                                                 

First Church of Christ, Scientist 

    

All are Welcome                                                                                                                      
The Heart of Christian Science is Love.  In Christian Science,                                                                                                                                                                                                                                                                                                              
this is more than worship; it’s about the practicality of             
learning to love God supremely and to love others as ourselves. 
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Join us  
 Sunday morning church 

service and Sunday school at 
10:00 am and Wednesday at 

7:30 pm for weekly   
Testimony meeting                                  
2603-19 Street NW 

403 266-3787 or fccs@shaw.ca       
www.christianscience.ab.ca  

Check out Advertising Rates and Information 
at www.great-news.ca or phone 403-263-3044

Happy 
New Year!

We hope you have had a great holiday! We have had a 
fun and exciting season around the shelter with many 
animals fi nding wonderful new homes. It is hard to be-
lieve we are already a few days into a brand new year!

New Year resolutions are a popular tradition for many 
people, but did you know there are great ways to get 
your dog in on the fun too? This year, consider helping 
Fido resolve to master these fi ve important life skills:

1. Reliable recall – One of the most important skills for 
dog safety, a reliable recall is a call to return to you that 
works the fi rst time, every time. This skill can be a chal-
lenge, but mastering it just might safe your dog’s life.

2. Serene sitting – Learning to sit quietly and calmly is 
a great life skill that can be used to replace many unde-
sired behaviours like barking at the door or jumping up. 

3. Waiting patiently – If your dog bolts out of doors 
or cars in excitement teaching Fido to wait could save 
your shoulder and protect Fido from injury. This skill 
will reinforce to your dog that GREAT things come to 
those who wait!

4. Leave it – In our homes dozens of dangerous things, 
from prescription medication to toxic foods, can be 
accidentally dropped onto the fl oor. Teaching your 
pooch to ‘leave it’ gives you time to pick up the dan-
gerous item and trade it for your puppy’s favorite treat.

5. Trading up – A vital skill for every dog, the ability to 
trade items of ‘value’ (bones, toys, pilfered trash etc.) to 
you in exchange for something even better (high value 
treats and praise) will allow you to remain the ‘bringer of 
great things’, even when you have to enforce the rules. 

Training these fi ve skills can seem like a big undertak-
ing, but as with all goals patience and persistence are 
key. Spending a little bit of time on training each day 
will exercise your dog’s mind and have a huge payoff  
down the road too! Looking for some help in creating 
a class or choosing a training class? Does Fido have a 
tricky behaviour you want to add to your training list 
this year? Give our FREE behaviour helpline a call at 
403-723-6018 to discuss options! 
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RBC Group Advantage is a comprehensive program designed to help 
business owners meet their employees’ financial needs by providing:

■■ In-person financial advice for all employees

■■ Group retirement savings plans

■■ Comprehensive and discounted banking solutions

Support your employees and keep your competitive advantage. Call 
Investment Advisor Michael Martin at 403-266-9655 to learn more.

Looking to BuiLd & Retain a PRoductive, 
Motivated WoRkfoRce?

Contact in confidence (fees paid by client) 
info@divinematchmaking.com 

divinematchmaking.com | 403-456-4870

Eligible Entrepreneur

Our 6’1, fit and handsome 
bachelor is a catch. Driven, well 

educated and down-to-earth, 
this dynamic, well traveled and 
successful entrepreneur enjoys 

life with a very flexible schedule. 

He loves outdoor sporting 
activities, staying fit, and spending 

time with family and friends. 

He is looking for an attractive,  
slim, smart, 5’5”+, genuine,  

activity loving lady (age 28-38) 
who wants to build a family. 

DID YOU KNOW?
The Canadian Dental Association recommends 
your child visit the dentist by the age of 1.

Dr. Lauren Vredenburg, age 1

CalgaryFineDentistry.com
1910-20th Ave NW, Suite 206 • 403-284-3061

COME CHECK US OUT!


